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The Lowderman Auction Company is a family owned and operated auction service 

nearing our 50th year in business. We strive to promote the auction method which 

rises above the mass of the market place. What began as a partnership, now encom-

passes the Lowderman Family, a genuine family owned and operated business, serving 

the entire United States with an emphasis in the Midwest. Marketing and auction ser-

vices are offered in Real Estate Including residential, commercial, farm & ranch; ma-

chinery & equipment; antiques & collectibles; estates; business liquidations; vehicles; 

livestock and moreé Follow us on the web at www.lowderman.com  

Watch your thoughts  

They become your 

words 

Watch your words 

They become your 

actions 

Watch your actions 

they become your 

character 

Watch your character,  

its your destiny 

 

Meet The Lowderman Team 

Professional Ethics, Alliances and Designations 

Auction Stories and Results 

A Proven Advantage 

Open to the World AKA òLowderman Nationaló A Monthly Necessity 

Giving Back to the Community  

 Lowderman Cattle Company  

 The Art of Selling Real EstateñThe Lowderman Auction Portfolio  

Questions that Need Answers 

Generations of Marketing Experience 

Business Built on Core Beliefs and Family Values 

Championship BloodlinesñServing and Competing 

 Online Bidding and  New Website  



Page 3 Volume 5 Issue 1  

Glenn Sweatman  

217-370-3680 
Virginia Illinois  

We are proud to announce a new alliance formed with 

Glenn Sweatman, a long time resident, farmer, and auc-

tioneer who has served the Virginia, Il.  area for many 

years. The Lowderman and Sweatman families have a 

lot in common; and have been friends in the Hereford 

and Auction business for over 25 yrs. We invite you to 

contact Glenn for your Auction Needs.   

 
Jack, Sherry 

Lowderman  

309-255-0330 

Scott Schwerer  

309-333-6091 
 

The Schwerer fam-

ily is lifelong resi-

dents and farmers 

in the Blandinsville, 

Il area. Scott is 

currently serving 

as the McDonough County Board 

Chairman. He and wife, Lorie, have 

3 children.   

Shane Ryan 

309-371-7490 
A Graduate of WIU, 

Shane and his family 

own and operate a lg. 

grain and livestock 

farm in Viola, Illinois.   

Dave Nissan 

309-255-6285 
Dave, is life long resi-

dent of McDonough 

Co. He is a retired 

deputy sheriff, & for 

14 yrs served as a 

staff paramedic for 

MDH. Dave & wife 

Karen reside near Macomb. He is a 

current a county brd member & mem-

ber of Masonic Lodge.  

Scott Foster  

309-255-6818 
Scott has served over 

20 yrs as an auction-

eer. He owns Foster 

Construction, & lives 

near  Macomb, w/ wife 

Christy & child Kalea.  

Monte  

Lowderman  

309-255-0110 

Brent  

Lowderman  

309-221-9621 

Cody  

Lowderman  

309-313-2171 

Francis Chase 

309-333-1046 
Francis served our 

country in the Navy.  

He worked for First 

Federal Bank in 

Bushnell for 331/2 

yrs., and retired as 

Vice President and 

Branch Manager. He and his wife 

Drinda have 4 children and reside in 

Bushnell, Il.  

Roger  

Holmstrom  

309-635-5190 
Roger served as 

Country Companies 

agent for over 25 

yrs. In the Peoria 

area.  He has over 

25 yrs. experience 

in the auction business. He has 3 chil-

dren and lives in Farmington, Illinois.  

Karyn Hensley  

Office manager  
Karyn is proficient in 

the day to day office 

duties. She resides in 

Bushnell, Il with her 3 

children.  
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1940 Chet & Lucy Jennings, Sherryõs Grandparents, form Jennings Sales Co. A 

 leader in livestock marketing in the Mid-West for over 40 years. 
 

1942 Wayne & Eloise Lowderman, Jackõs Parents, begin a livestock trading  business which spanned over 50 years.  
 

1950 Wayne òSmiley ò and Betty Moore, Sherryõs Parents, grow a 4-H beef  project into a purebred herd, Whispering 

 Meadows Farm.  
 

1968 Wayne and Eloise Lowderman, Jacks Parents, open Lowderman Mobile Home Park, a residential community 

 ahead of itõs time.  
 

1963 Jack graduates from Mason City School of Auctioneering & buys Fairview Livestock Market & becomes owner 

 operator 
 

1967J Jack and Sherry Lowderman along with Tommy and Trudy Williams, form L & W auction service. 

 

1980 L&W Auction Center is born, which holds a weekly consignment auction & houses a Business Office.  
 

1982 The Jack Lowderman Auction Company immerges after the Williams Family relocates to Oklahoma.  
 

1990 Sons, Monte and Brent join the family business, Lowderman Auction Co. & build a new multi use auction facility.  
 

2003 Son, Cody joins the Company and a 2nd building is added to the sale facility to allow for increased sale volume.  
                                                           

2011 AND FORWARDñLowderman Auction Company  continues to provide the public with unequalled marketing 

 services.  

Over 80 Years & 4 Generations of Continuous, 

Reliable and Proven Marketing  Experience  



In todayõs challenging times, efficiency and results 

are more important than ever before. New words 

like òtransparencyó are being used, sometimes for 

the sole purpose of perception. The Lowderman 

Auction Company, over the last 4 decades, has 

been based upon: Honesty, Integrity, Reputation, 

and Trust.  Our priority is doing the best job possi-

ble for our clients. The most cherished compliment 

we receive from a client is ò A job well doneó. The 

auction business is our passion, and because of the 

business principles practiced and instilled  by founders 

Jack and Sherry Lowderman, the Lowderman Auction 

Company has grown to become a nationally recog-

nized family owned and operated auction and real 

estate business, that now includes sons, Monte, Brent 

and Cody Lowderman. Results matter, and in chal-

lenging times, results are more important. The Auc-

tion Business is our life. We sincerely care about our 

clients and customers experiences and results.  

The decision to sell is often a difficult one to make 

and certainly one of the most important. In many 

cases a lifetime of memories and treasures are in-

volved. Selecting who to handle the sale is key to 

success. When choosing a doctor, do you choose 

the least expensive? Of course not ! You choose the 

one most competent and trust worthy. When se-

lecting an Auction Company, the same criteria 

should be used to evaluate who will conduct your 

auction. Your commitment in time and finances 

should produce a positive result. Ask these Ques-
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tions to evaluate an auction company: Integrity and 

Honesty.  Do they tell you the truth, or do they 

òsugar coató the facts? Equality. Are they fair and 

unbiased? Do they promote their own agenda or pro-

tect yours? Reputation: Are they trustworthy? How 

are they perceived in the community? What is their 

character? Do they give back to the community by 

participation in worthy organizations and functions? 

Acceptance Ratio : What is their tract record? Are 

the results successful? We hope this will help in mak-

ing your decision easier. 

A Family Business Built on Integrity, Honesty, and Character, covering 4 decades 

resulting in a value added service with experience, and a proven reputation of  results. 

Questions to Ask Before Hiring an Auctioneer  

A Family Owned Business Built on Solid Core Beliefs  
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- The Lowderman Advantage - 
The Lowderman Auction Co., backed by numerous profes-

sional references, has been a trusted name in the auction and 

professional arenas for nearly 50 years, conducting real estate, 

as well as, machinery and equipment auctions in over 40 states. 

Our Company is a reputation marketing firm based on Integ-

rity, Experience, Results and Confidentiality.  
 

- A Time Proven Difference -  
Since 1963 we have maintained a 98% sales acceptance ratio on 

all real estate transactions with an average listing to closing 

time of 60 days. Our Companyõs proven track record stands 

alone and is well above the industry average. 



Confidentiality regard-

ing prospective clients 

is given high priority 

with our company. We 

understand that you 

may not want to host 

an auction. Therefore, 

we, are able to pro-

vide a service that 

allows an estate to be 

sold confidentially 

and / or privately. 

We have the exper-

tise to ò Taylor Make 

ò the auction process 

to best suit the needs 

of our clients.  

Confidentiality  

 

Referral & Broker Participation  
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We are excited to offer online bidding during 

selected auctions to better serve our clients and 

buyers world wide. Although we firmly believe 

in the traditional live auction, we understand 

that online bidding is an important tool for sell-

ers and buyers as the industry changes so rap-

idly. We have extensively researched online bid-
ding applications that could be incorporated 

with our auctions. Our goal is to provide the 

most efficient and user friendly product available 

on the market with no additional buyer fees.  

- Lowderman Auction Company  -  
Announces 

 

Online Bidding Format  

We offer Broker participation on most real es-

tate auctions. Always contact our office prior to 

the sale date with any questions as to broker 

participation being offered on a particular prop-

erty. 
 

Also when applicable, our company will under-

write referral fees. 
 

Licensed Real Estate 

Agent, Lowderman 
Realty. Monte W. 

Lowderman, Agent. 

New Website Launched For The Lowderman Family  

We invite you to view our new website at 

www.lowderman.com. This website incorporates our family 

owned and operated auction business as well as, our 

purebred Hereford Herd, Lowderman Cattle Company.  
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The National Auctioneers Associa-

tion is Recognized as the largest 

society of Auction Professionals in 

the world. NAA members adhere 

to a strict code of ethics and uphold 

professional standards. Being an 

NAA member offers unequalled 
networking opportunities with oth-

ers in the profession. The Mission 

Statement for the National Auction-

eers Association is: To promotes 

auction method and enhance pro-

fessionalism of its members thru 

Education and technology. The Cer-

tified Auctioneers Institute is la-

beled as the Harvard School for 

Auctioneers, offering cutting edge 

technology and auction practices. 

Our company is proud that Monte 

has attained the designation of CAI 

upon completion of a 3 ðyear 

course curriculum. 

Our Company auctioneers are li-

censed by the Illinois Department 

of Financial and Professional Regu-

lation. A quantity of additional Illi-

nois and out of state licenses are 

held by Jack, Monte, Brent and 

Cody in the Auction and Real Es-

tate Professions. 

The Lowderman team members 

stay abreast of the changing indus-

try trends and standards by com-

pleting continued education classes 

each year.  

Our company recently qualified for a 

$750,000.00 dollar bond to conduct 

a Bankruptcy Auction for a large 

Midwestern manufacturing company. 

Items featured included: machinery 

and equipment, specialty tools, office 

equipment, and rolling stock. We 
have been bonded and qualify to con-

duct additional bankruptcy auctions 

by the United States Government.  

NAA & CAI  

What Do These Mean 

 Bonded For US Courts Forms Alliance  

 

A successful auction is a result of a 

combination of factors including the 

qualified auctioneer; as well as, the 

advertising campaign which incorpo-

rates the advantages of todayõs tech-

nology. To meet those demands and 

offer our clients elite service, our 
company has formed an alliance 

with the worlds leading real estate 

auction company, Williams, Williams 

and McKissick.  

Lowderman Auction Company  

Industry Compliance 

The Best Art, The Best 

Cars, The Best 

Collectibles, The Best 

Horses, The Best 

Livestock are all sold 

at Auction. The 

Lowderman Auction 

Co. is a Nationally 

Recognized Family 

owned and operated 

business that has 

conducted over 10,000 

auctions.  



Trueline Incorporated 

selected the Lowder-

man Auction Company 

to market there Real 

Estate holdings, that 

featured their head-

quarters for Trueline 
Angus., a leading Angus 

seed stock producer.  

This property was lo-

cated in Downs, Illinois, 

Near Bloomington, Illi-

nois. The property fea-

tured extensive, mod-

ern buildings and sales 

facilities, with an im-

pressive feeding opera-

tion that encompassed 

over 100 acres of land. 

TV advertising was 
heavily used to pro-

mote and market this 

property in the Heart 

of Central Illinois. The 

Real Estate Auction 

was held in conjunction 

with the dis-

persal of the 

TrueLine An-

gus herd; as 

well as, a 

complete line 

of late model 
John Deere Machinery 

and Livestock Equip-

ment. The Real Estate 

sold for more than the 

pre-sale estimates. 

year, realized sales re-

ceipts that far ex-

ceeded expectations. 

Our team of profes-

sionals compiled and 

designed a specialized 

marketing and advertis-
ing campaign that in-

cluded: A brochure and 

post card that was sent 

to a specialized custom 

A hotel complex lo-

cated in Warrenton, 

Missouri, just outside 

of St. Louis, Mo. was 

sold at auction by the 

Lowderman Auction 

Company. When the 
gavel fell, the financial 

institution who had as-

sumed the hotel opera-

tions earlier in the 

made  mailing list; along 

with a customized and 

extensive internet mar-

keting strategy, as well 

as, newspaper & publi-

cation advertising and 

custom made signage.  

Trueline Inc. Land Auction ñNear Bloomington, Illinois Area  

Hotel Complex Sale Results Exceed Expectations 

Estate Auction Uncovers Civil War History  

coat of arms drums  

( $ 2 , 3 0 0 . 0 0  & 

$1,600.00); (2) photo 

albums ($1,100.00 

each); Victrola with 

steel plates ($2,000.00); 

1866 Regiment book, 
84th IL Volume 

($725.00); Hatch head 

tool ($300.00); Picture 

of Sherman ($230.00); 

1860-1864 personal 

letters ($210.00); US 

belt and Infantry pouch 

( $ 6 0 0 . 0 0 ) ;  1 8 6 4 

George Shepard Sew-

ing ($6500.00). Buyers 
present represented 9 

different states.  

The highlight of one of 

our recent ò Open to 

the World ò auctions 

was a collection of Civil 

War items and memo-

rabilia. Featured items 

in this rare collection, 
and auction price were:  

a soldier jacket / uni-

form ($2,350.00); (2) 
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